Mules - How We Got Started
in the Industry and How We are
Continuing in it Today
By Codi Gines
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I

lucked out being born into the
mule world. My parents, Jake, and
Kay Clark owned and operated a very
successful outfitting business since the
time I was born and still do today. I’d
say, they’re the veterans of the mule
industry in the west for sure. My best
childhood memories are from spending time on the back of a mule in the
mountains with my mom and dad. My
favorite mule back then was Festus.
He had more character than any mule

I can remember.
I was attending college in Montana
when my parents started Jake Clark’s
Mule Days. I came home one summer
just in time to help them with the first
annual event. It was a success then and
still is today twenty-five years later. I
learned most of what I know about
auctions and mules from my parents
and am very thankful for the knowledge.
After college, life got busy for me. I

had just graduated with a degree in
Elementary Education, married two
years later to Colby Gines in 2003, and
we started our family. We have two
amazing boys who are now fourteen
and eighteen years old. I was teaching
school and Colby was training horses
and mules plus pursuing his dream of
being a professional bullfighter (cowboy protection). A few years later, we
bought our own outfitting business in
2007 in one of the most remote places

in the lower forty-eight. Our camp was
located just outside Yellowstone National Park in the Bridger Teton National Forest. The ride to our Mountain
Creek Camp was twenty-five miles
one way. We only used mules for outfitting in the mountains. They allowed
for less wrecks and were much more,
surer footed. Well, we did have two
grey bell mares that babysat all those
mules and held the herd together. We
had one mare in camp and one at
home. When we first bought the business, it came with mostly draft cross
horses. Draft crosses have always been
popular, so we cleaned them up and
sold most of them at Billings Livestock. They were really nice horses but
with the word “horses” in the mountains comes more trouble and more
work. We always had ninety plus

mules around when we were outfitting. We took summer vacation camping trips from July through September
then turned right around and started
packing in to set up our hunting camp.
We took sheep, elk, and deer hunters
through November. In the winters, we
worked auctions for hunting conservation groups, and this is where our company of MM Auction Services
sprouted. Outfitting was hard work for
everyone, and the world just doesn’t
make hands the way they used to. That
kind of help was getting extremely
hard to find and we couldn’t do it by
ourselves especially with a camp that
far in. We sold our outfitting business
and most of our mules in 2018. We
went from ninety plus head of mules
to eight. It was a bittersweet day for
sure. Colby started working for Pro

Earth Animal Health which sells the
best product on the market for keeping
mules and horses healthy, Zesterra.
He’s now the COO of Retail Sales.
The guy can do anything! He’s the
most hard-working man I know, next
to my dad. I continued to teach precious elementary kids for a few more
years. Education started changing and
so did my thoughts. “How can I teach
what I don’t believe?” The next year I
made the hardest decision of my life
and chose not to be a teacher anymore.
Education continued to move away
from what I went to school for and that
was teaching. Sure miss the kiddos
though! I pursued our auction business
and could have never done it without
the support from Colby. It was tough
for a while until things started picking
up. My mom and dad kept mentioning
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that they didn’t know how long they
would be able to produce Jake Clark’s
Mule Days. It was at that time that I
offered to take it over if that’s what
they needed. Mom being the hard
worker that she is said, “Well we’re
good for now”. Colby was the bread
winner at this time, and I was running
way behind until opportunity arose.
God had answered my prayers and
guided me in the right direction.
Within six months, we were producing
Diamonds in the Desert Premier Horse
Sale in Las Vegas during the National
Finals Rodeo and again in 2019. We
decided we’d slowly add three more
“Premier” sales and needed to so we
could make ends meet. In 2020, we
added Reno Diamonds in the Desert
Premier Horse Sale, Best of Texas Premier Horse Sale, and Chrome in the
Canyon Premier Mule Sale. We just
recently added our 4th horse sale, Ride
the Wave Premier Horse Sale in Ocala,
Florida at the World Equestrian Center
coming in March.
Along came the opportunity for a
mule sale. When we were offered the

opportunity to produce Chrome in the
Canyon Premier Mule Sale each May
in conjunction with Bryce Canyon
Mule Days, we had to take it. What a
great group of people to work with and
astonishing location plus we know a
little bit about mules so that helps. Our
mule sale is our favorite sale of the
year! We get to spend at least one

morning and sometimes two riding the
trails around Bryce Canyon. Believe
me when I tell you they are breathtaking and an experience everyone should
enjoy!
We now own twelve head of mules,
and that number seems to keep climbing especially as we find more time to
pack back into the mountains for ourselves. We’ve spent a lot of time teaching our boys about training, buying,
and selling livestock and how important reputation is. They now sell a few
of their own in auctions through their
business, Milliron 7 Equine. Since I
quit teaching school and we own our
own business, I decided to homeschool the boys. This allows for them
to have their own schedule, ride a
bunch, and travel with us all the time.
All we can do is set an example of how
to work hard, be a good person, and
hope our boys make the same choices
going forward.
We would not be in the mule or auction industry today if it hadn’t been for
my parents’ influence. We owe most of
what we know to them both and appre-
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ciate them daily for that. Our auctions
are very different from most. In fact,
we are the only livestock auction that
determines what sells at our sales by a
nomination process. Most auctions are
consignment auctions or invitational
meaning anyone can consign an animal, or you are required to be invited
to sell at the sale. I took a little bit of
the teacher ideas I had, and we developed our nomination process. We built
a scoring rubric to make it fair for us,
the trainers, buyers, and everyone involved. All animals are nominated online then scored by our committee
using the same rubric for each one.
The top scoring animals are what get
to sell at the sale. We feel this is the
fairest to us, the buyers, and trainers.
It’s not the easiest job being strict and
consistent as we need to be but it’s
truly the best way to find the “premier” animals and that’s what people

want to purchase. Many of our best
friends, past trainers, and all-around
great people have been sifted from the
nomination process. We hope they
don’t hold hard feelings because it’s
not easy for us, but business is business, and we want to sell “only the
best”. We always encourage those
trainers to try again the next year. We
send the trainers a copy of their scoring rubric so they can determine the
areas they need to improve on with
their mules. They can even compare
with other nominations if they’d like.
The nomination process is very time
consuming for us, but we feel it’s extremely important and ads another
layer of auction security to the process
for buyers and our auctions. We have
included a sifting process the day before the sale as well. All sale mules are
required to perform the sifting process.
If they don’t pass, they are sifted from

the sale. Sale mules are required to
provide us with a soundness exam
from their vet prior to sale day. We
have a vet onsite now that can take any
x-rays of the mules the buyers may
want before the sale. We do everything
we can as an auction company to help
the buyers have a chance to buy the
best mules in the country. However,
the buyers are always the final decision makers and encouraged to do
plenty of homework before the sale.
We highly recommend it to ensure
they are happy with what they purchase and that the mule fits their riding
ability and personality.
Our family absolutely loves mules
and horses. We believe each breed has
their own valuable place in our outfit.
We definitely would NOT live without
them.

